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CAREERS AT ZEALAND PHARMA 

Vice President, Business Unit Lead for 
Metabolic Diseases 

Zealand Pharma U.S.  

Job Description 

Department 
Business Unit U.S. Metabolic Diseases 
 
Position 
Vice President, Business Unit Lead for Metabolic 
Diseases, Zealand Pharma U.S. 
 
Reference 
President, Zealand Pharma U.S., Inc. 
 

 
 
 
Location 
East Coast: Boston, New York or New Jersey 
 
Working time model 
Full-time 
 

About Zealand Pharma 

Zealand Pharma A/S (Nasdaq Copenhagen and New York: ZEAL) ("Zealand") is a global biotechnology 
company with an innovative peptide drug discovery platform, including a late stage candidate approaching 
commercialization. More than 10 drug candidates invented by Zealand have advanced into clinical 
development, of which two have reached the market already. Zealand’s current pipeline of internal product 
candidates focus on specialty gastrointestinal and metabolic diseases. Zealand has established strategic 
partnership with Boehringer Ingelheim, Beta Bionics and Alexion Pharmaceuticals. 

Zealand is based in Copenhagen (Glostrup), Denmark and New York City, USA. For further information 
about the company's business and activities, please visit zealandpharma.com or follow Zealand on LinkedIn 
or Twitter @ZealandPharma.  

Zealand Pharma is an Equal Employment Opportunity Provider 

Zealand is an equal employment opportunity employer and adheres to the applicable federal, state and local laws prohibiting 
discrimination in employment and hiring.  It is our policy and practice to not discriminate against any applicant or employee on 
the basis of race, color, religion, gender, national origin, citizenship, age, disability, military or veteran status, marital status, 
sexual orientation, genetic information or any other classification protected under applicable law.  Zealand also prohibits 
harassment of applicants or employees based on any of these protected categories. 

 

Responsibilities 

This position reports to the President of Zealand Pharma U.S. and will lead development of the U.S. 
demand-driven activities for Zealand Pharma products in the metabolic disease area.  

Collaborating with the country leadership team, this Business Unit Lead has direct oversight of developing 
and executing branded and unbranded campaigns as well as generating sales through personal and non-
personal promotional activities in the U.S. market. This key role will make strategic recommendations on how 

https://www.zealandpharma.com/
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to deploy resources, optimize business aspects of the product opportunities, lead implementation, monitor 
results, and ensure ongoing alignment between strategy and execution. 

Responsibilities include: 

 Responsible for the metabolic disease product franchise and demand-generating activities through 
marketing and sales. 

 Build and lead marketing and sales team to drive demand for franchise products on a national scale as 
per product strategy; assume full budget responsibilities for the demand generating activities. 

 Planning and executing demand-generating activities for U.S. stakeholders, including disease state, pre-
launch, and product campaigns through various promotional channels. 

 Build a high-performing sales and marketing team to drive performance with innovation and 
competitiveness. 

Specific tasks: 

 Develop and execute brand launch plan for Zealand Pharma metabolic opportunities in the U.S. market. 

 Oversee development of personal and non-personal promotional campaigns and deploy effectively in a 
multi-channel approach to optimize business opportunity. 

 Deploy and optimize an orchestrated selling and marketing model integrating CRM platform, digital 
campaign platform, social media, market access position/contracts and opportunities for integrated 
digital services. 

 Ensure appropriate integration of demand-generating activities with medical and patient service level 
activities. 

 Ensure highest level of compliance with industry standard codes of engagement. 

 Engage and form collaborations with industry stakeholders to increase product franchise value, including 
but not limited to distribution partners and device partners. 

 Ensure cross-functional collaboration to ensure best possible conditions for serving patient needs with 
Zealand Pharma metabolic franchise products. 

 Engage as a senior leader in the U.S. management team and engage with corporate product 
development teams (commercial, clinical, medical etc.) to ensure U.S. market insights and requirements 
are reflected in the development of the metabolic franchise as well as other product opportunities. 

 

Candidate Profile 

The successful candidate will meet the following requirements: 

 +10 years of experience in building and leading effective launch campaigns and sales organizations in 
U.S. metabolic markets or similar therapeutic areas. 

 Rare disease / specialty drug experience in a small/medium sized pharmaceutical company would be an 
advantage. 

 Demonstrated ability to work effectively in an international environment.  

 Master’s degree in business or science will be an advantage. 
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Apply 

Please send your application and resume/CV to career@zealandpharma.com  

 

For more information regarding a career at Zealand Pharma: zealandpharma.com/careers  

 

 
Zealand Pharma A/S 
Zealand Pharma U.S., Inc. 
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